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FINANCIAL IMPACT OF PRICE
INCREASE CHEATSHEET

The table below indicates the how much work you’d have to lose with increases in price
before you made less gross profit.
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EXAMPLE

For example, if your margin is 30% (BLUE row) and you increase your price by 10% (BLACK
column), you could afford to lose 25% (YELLOW area) of your sales volume and still
maintain the same amount of Gross Profit.




